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conference in Savannah may have broken their attendance 
records. The convention was well organized and had 
representation from all facets of the industry.

 Everyone should have already received the CAAA 
Business Survey. Please take the time to complete and return 
it. This information is important for operators to plan and to 
communicate with crop protection companies, government 
agencies and the general public.

I now know, as other CAAA Presidents have learned, 
progress is slow when dealing with government agencies. I 
would like to thank Jill Lane and the CAAA staff for their 
extraordinary effort handling the day to day operations of 
the CAAA office. There is no doubt that the strength of the 
Canadian Aerial Applicators Association is instrumental in 
advancing our industry in the future. 

I wish to take this opportunity to thank the Board for all 
their inputs, making my job representing you as President 
much easier. It has been a privilege to serve as President 
and I wish to thank the membership for their support. I will 
conclude by reminding everyone to attend the 2013 CAAA 
Convention and Trade Show at the Deerfoot Inn in Calgary, AB,  
February 21 - 23.

I trust everyone had a memorable holiday season and is 
using January as planning time for another safe and productive 
year. The Fall CAAA board meetings were held in Ottawa, ON 
in October and again in Savannah, GA in conjunction with 
the NAAA conference in December. There was continued 
dialogue with Transport Canada; Aaron McCrorie, director 
of Standards Branch attended the Ottawa meeting in October. 

Some of the highlights are:
•	 SMS	 -	 new	 information	 on	 SMS	 by	 March	 31/13;	

however	it	could	be	as	early	as	December	31/12
•	 Overweight	 exemption	 -	 Transport	 Canada	 is	 open	

to examine discontinuing the 18 month expiry date 
currently in place

•	 PVI	 audits	 -	 Transport	 suggested	 that	 operators	 work	
proactively with them regarding preferred audit times

•	 Flying	 Farmer	 regulation	 -	 Transport	 will	 have	 no	
immediate changes to this regulation and it is not 
considered a high priority at this time

•	 Advisory	 circular	 -	 re:	 expand	 beyond	Met	 towers	 (to	
include all towers) - there will probably be little further 
assistance from Transport as it is difficult to regulate.

Transport Canada is currently working under new budget 
restraints.	 They	 consider	 aerial	 application	 (702	 operators)	
to be low risk; therefore concerns brought forward by the 
CAAA will be slow to rise to the top of the priority pile.

The meeting in Savannah had a review of the same topics 
as discussed in Ottawa. New discussion included developing 
a CAAA video on aerial application. A committee was formed 
to proceed on this item. Andrew Moore and Mark Hartz of the 
NAAA met with our board. One of the continuing concerns 
for both associations is towers; we are both working with 
the regulatory agencies to resolve our issues.  The NAAA 
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demonstration	over	the	Savannah	River	of	
the 802 Fire Boss water bomber.  

The	WNAAA	sponsored	 the	Women’s	
program.  The program offers women of 
Canada and America a fantastic opportu-
nity to meet, share common experiences 
and solutions to life within the Ag industry.  
The	program	offered	a	‘stress	management’	
session	and	numerous	‘meet	and	greets’	for	
the	women.		One	of	the	highlights	was	‘The	
Pink	House’	tour	and	lunch.		This	offered	
both the American and Canadian ladies a 
chance	 to	 taste	 some	of	Savannahs	finest	
food,	 enjoy	 the	Deep	South’s	 ‘southern	
hospitality’	while	learning	some	of	Savan-
nah’s	history.				If	you	missed	Savannah	this	
time...	you	have	another	chance!!		Savannah	
will host the NAAA again in 2015.  

The 2013 CAAA conference is February 
21-23,	2013	in	Calgary.			Register	early!		I’m	
hoping to see all operators, their pilots and 
spouses	there.			This	year’s	Icebreaker	will	
host	a	true	Western	theme,	so	throw	on	your	
Wrangler	jeans,	cowboy	boots,	and	your	ten	
gallon hat for an evening of fun.  But maybe 
leave	the	horse	at	home!		

Warmest	Regards	and	Happy	Holidays!

 

MANITOBA
Kevin Groening

Greetings from Manitoba,

I hope everyone has had a great holiday 
season!		We	are	singing	the	blues	here	with	
the rest of Canada with no NHL to watch.   
I just love it when billionaires and million-
aires	get	in	a	fight;	I	hope	by	the	time	you	
read this it will be all over and we will be 
enjoying	Canada’s	game	once	again.		

In Manitoba we got some desperately 
needed moisture this fall before the ground 
froze.  It looks like we have the potential for 
a good spring.  The way cropping plans are 
going here we will look like the Midwest 
with all the corn and soybeans.  

I	hope	you	all	set	your	GPS	to	the	YYC	
Airport and mosey on down to the Saloon 
where there will be many stories told of 
which very few will be true.

Cheers
Shaun Kinniburgh

SASKATCHEWAN
Paul O’Carroll

Season’s	Greetings	from	snow	covered	
Saskatchewan!		Or	should	I	say...hello	from	
snow “buried” Saskatchewan.  

This past season turned out to be another 
good season for Operators across the prov-
ince. A busy fungicide season combined 
with bug infestations made for a very busy 
summer.	With	strong	commodity	prices	and	
current farming practices, farmers continue 
to turn to the professionals of the aerial 
spraying industry for crop protection. As a 
result, the commitment to the industry and 
to professionalism continues to grow and 
operators have responded by upgrading 
their	fleet.		

While	Queen	Bee	Air	Specialists	 con-
tinue	to	be	Air	Tractor’s	authorized	dealer	
for Canada.   Further evidence of growth in 
Canada’s	Ag	industry	was	evident	through	
the	recent	announcement	that	Yorkton	Air-
craft Service is now the authorized Thrush 
dealer for Canada.

I would like to extend my congratulations 
to	Robin	Coupal	of	Farr	Air	for	being	the	
first	Canadian	Ag	pilot	to	fly	the	510G	H80	
Thrush.	“Another	first	for	Saskatchewan.”		

The NAAA conference in Savannah, 
Georgia	was	a	great	success	in	December!		
I am proud to report that Canada was very 
well represented by Canadian sponsors, 
pilots, and their spouses.  The trade show 
offered a great opportunity for everyone 
to view the latest in technology in the Ag 
industry and to speak directly with manufac-
turers and dealers.  This trade show display 
boasted ten planes, three helicopters and a 

ALBERTA
Shaun Kinniburgh 

I hope everyone had a great Christmas 
and	New	Year	with	 all	 their	 friends	 and	
family, and with any luck I hope everyone 
got a chance to relax and unwind. After all 
that rush we need to take a break and put 
our feet up so we can be rested for another 
spray season.

		 It	seemed	it	wasn’t	that	long	ago	
when winters were a lot more relaxing. 
Now audits and meeting with growers, 
product manufactures, producers, Trans-
port	Canada	 and	PMRA	 (just	 to	 name	a	
few) seem to take up a huge amount of our 
time during the winter months. However 
the biggest thing is the children…wow, are 
they	ever	busy!	I	now	have	a	much	larger	
respect for my parents after becoming a 
parent.	I	can’t	believe	the	amount	of	en-
ergy something so small has and for some 
reason	it	never	runs	out!

On that note, I would like to touch base 
on the upcoming CAAA Conference and 
Trade Show in Calgary this year in Febru-
ary.	At	this	year’s	icebreaker	we	all	will	get	
a	chance	to	act	like	a	kid	again.	You	will	all	
be able to strap on that six-shooter again 
much like we all did when we were little 
boys.  For some of us that maybe was yes-
terday, but for everyone else, hopefully you 
will be brought back to your childhood and 
everyone will have an amazing time. The 
speaker	selection	for	this	year’s	conference	
will bring different and interesting topics to 
the table as well as plenty of entertainment 
will be shared over the course of the three 
days with your fellow aerial applicators 
and suppliers. 

The Deerfoot Inn and Casino has many 
amenities for everyone, including a handful 
of	rooms	for	us	to	share	our	latest	flying	
stories over a cocktail or two and if you 
didn’t	 gamble	 enough	 this	 summer	 you	
can do so in the casino.  A little birdy told 
me they are good at handing money out 
there	too!	

PROVINCIAL REPORTS
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The MAAA had a good turnout for our 
semi-annual meeting in the beginning of 
November.		We	had	a	good	credit	session	
on	risk	management	presented	by	William	
Grassick. The topic of CEC credits always 
seems to come up and ACC came to report 
that	they	fixed	the	credit	database.

I hope to see everyone in Calgary it 
looks like it should be a good time.  The 
AAAA is always a great host.

 

ECC
Paul Zimmer

Season’s	Greetings	 from	 the	ECC	of	
the CAAA. I do not have a lot to offer on 
the industry side for Eastern Canada at 
this	point.	We	are	definitely	into	the	heavy	
maintenance mode already trying to get a 
jump start for the 2013 season. The 2012 
was reasonably busy for us and all Eastern 
Canada operators and we expect to see an 
increase in activity in 2013. I have never 
seen so many requests for quotes so early. 
It would appear one of the major service 
providers to the forest industry in Ontario 
has decided to discontinue spraying op-
erations which will leave a void in the 
marketplace.

Flying off the beaten track is something 
you aviation types might be interested in so 
Jill asked if I would write about it so here 
goes.	I	call	it	PeeZee’s	big	adventure.	As	
a helicopter operator we are always look-
ing for ways to increase our low season 
revenues and for a number of years I have 
been	coming	 to	Costa	Rica	 to	vacation.	
Last	year	we	finally	decided	to	see	if	we	
could combine a little pleasure with some 
work. 

I	 pestered	 a	 local	CR	operator	 until	
he agreed to work with us and we began 
plans to send our AS355 Twinstar after the 
spray season down to service the tourist, 
air medical, and general charter markets. 
Although there is a good potential for aerial 
application on the banana, pineapple, and 

sugarcane plantations after 35 years in the 
business I thought I would try something 
different. That does not mean we have ex-
cluded the aerial application market here, 
and	my	Costa	Rican	partner	is	pushing	hard	
to get him trained to start operations here 
using	 a	 small	 helicopter,	R-44	or	BH06.	
There are a number of companies already 
working here and the largest has at least 5 
502’s	and	a	Bell	206.	Yesterday	two	brand	
new Pratt powered Thrushes rolled in and 
will be ready to go to work as soon as the 
DGAC will allow. 

Working	in	a	foreign	country	in	a	foreign	
language in not like vacationing there, and 
we expected there would be some sub-
stantial challenges. Just getting there was 
“Challenge ONE”. Due to the cost of the 
helicopter operation, we chose to ship the 
helicopter down in a sea container. Fuel 
burn	on	 the	AS355	 is	60	gals/hr.	 and	we	
flight	plan	for	105	kts.	Not	what	you	would	
call	a	rocket	ship.	We	estimated	$12,000	in	
fuel costs alone to get to our destination. 
We	had	the	aircraft	in	the	container	ready	
to ship when hurricane Sandy hit the New 
York,	New	Jersey	coast.	It	just	so	happened	
we had the container booked to sail out of 
the	Port	of	New	York.	We	were	going	no-
where	fast	as	all	sailings	were	cancelled	and/
or rebooked for later dates. Like everybody 
else we looked for alternate ports to sail 
from but the best we could do was get the 
helicopter there by Christmas. This was not 
ideal so we canned that idea. The helicopter 
was removed from the sea container, reas-
sembled	and	readied	for	the	long	flight	down	
to	Costa	Rica.

We	are	not	what	you	would	call	world	
flyers	and	in	fact	we	didn’t	even	have	any	re-
cent	experience	flying	in	the	US	so	we	began	
to assemble all the necessary information to 
get	there	from	here.	No	easy	task.	We	signed	
up	for	EAPIS	in	the	US,	had	our	CR	contact	
apply	for	flight	permissions	for	Mexico,	El	
Salvador, Guatemala and Nicaragua,  al-
though we did not land in Guatemala, just 
overfly	the	country.	AOPA	states	that	it	is	
not mandatory to have a separate insurance 

policy,	to	fly	in	Mexico,	but	you	want	to	
make sure that you have your policy with 
you, and that it clearly states that your 
aircraft meets the Mexican requirements 
while	flying	in	Mexico,	and	preferably	in	
Spanish.	We	had	our	underwriter	prepare	
this endorsement and I am glad I did as it 
was requested at our customs entry point 
and the Spanish version made it easy. Our 
original	flight	plan	called	for	30	flight	hours	
over a 4 day period which in hindsight 
might have been a little ambitious.

On November 29th Tim Nelson, our 
Chief Pilot, and myself, and all the equip-
ment and spares we could carry left from 
our home base in Blenheim Ontario, head-
ed across Lake Erie for Sandusky Ohio to 
clear	US	customs.	Without	registering	with	
EAPIS	we	could	have	been	fined	$5K	for	
a	first	offence.	Needless	to	say	eyebrows	
were raised when we told Customs where 
we were going but we had everything in 
order so off we went.

With	 a	 3	 hour	 fuel	 range	 including	
our 20 minute reserve we planned on lots 
of	fuel	stops	and	our	first	overnight	was	
a small town in Arkansas. It was just a 
small airport with a self-serve pump and a 
courtesy truck with the keys in the ignition. 
Departed	first	light	and	kept	on	trucking	
to	Forth	Worth	where	we	picked	up	our	
air conditioning kit for the helicopter. 
You	don’t	want	 to	fly	tourists	 in	Central	
America without air conditioning. Took 
off from there and made it to Henderson 
Executive Airport south of Dallas. A local 
EMS helicopter pilot advised us not to do 
any	VFR	night	flying	 south	 towards	 the	
Gulf of Mexico due to lack of horizon, 
so we shut down for the day. They only 
fly	night	VFR	with	Night	Vision	Goggles.

The next day after the fog cleared we 
departed for Brownsville Texas and arrived 
there at 2:00 P.M. local time. Not having 
a very good command of the Spanish 
language	I	had	my	CR	contact	fly	up	 to	
Brownsville to meet us and help along the 
rest	of	the	trip.		With	the	helicopter	already	
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capital of San Jose where the aircraft will 
be inspected by the DGAC and reregistered 
in the country registration code of TI. Al-
though	we	were	5&	½	days,	1	&	½	longer	
in	transit	than	expected	as	we	didn’t	count	
upon the lengthy delays at every stop, plus 
we	encountered	some	IFR	weather	along	the	
way that kept us on the ground; Tim did nail 
the	flight	time.	He	estimated	30	hours	and	
we made it in just under 29.

For me this was a big adventure. It re-
ally does make me appreciate my father 
faced	in	the	60’s	when	he	flew	Stearman’s	
down to Nicaragua to spray bananas. No 
nav	aids,	no	flight	following,	just	a	hopper	
full	of	Av-gas	and	a	wobble	pump.	We	on	
the	other	hand	had	2	GPS’s,	an	I-Pad	with	
Foreflight,	Sat	Phone,	Sat	Tracking	device,	
interpreter,	and	as	much	flight	following	as	
could be provided. 

Our	presence	in	Costa	Rica	with	the	Twin	
is already generating interest which is good 
news. The head of EMS in the country 2 
days before our arrival had to perform a 
medevac to a ship bobbing 60 miles out into 
the	Pacific	using	a	single	engine	Astar	with	
no	floats	or	life	raft.	He	characterized	him-
self as having big balls and a small brain but 
the patient needed immediate emergency 
surgery so there were little options. Our goal 
is to provide those options.

If Jill requests I will send another report 
as	things	progress	for	us	down	here.	My	CR	
partner wants to head to the banana planta-
tions and start the process of entering the 
aerial application business here with our 
help which should be interesting. 

Have a great holiday season up there 
in	the	Great	White	North,	and	I	will	try	to	
stay cool and hydrated in the grueling 30 
degrees Celsius temperatures down here in 
Costa	Rica.

Paul Zimmer

We	flight	 planned	 for	 a	first	 light	 de-
parture but by the time the paperwork was 
completed we had a good hour of daylight 
under our belt. Picked up fuel at Minatit-
lan	and	headed	west	to	get	to	the	Pacifico	
Coast.	Weather	briefing	 said	 it	was	 clear	
sailing but we were forced to pick our way 
through the valleys due to low ceilings with 
lots of wind. It was not recommended to 
make the traverse across the mountains in 
the afternoon due to the high turbulence in 
the	passes.	A	direct	flight	to	our	final	stop	
in	Mexico	would	have	 required	flying	 to	
13,000 feet and even if the weather permit-
ted heli-spray pilots are not that comfortable 
at those heights. 

Once	on	the	Pacific	Coast	we	flew	low	
level for 150 miles over beautiful deserted 
beaches with little activity except where we 
came upon an unfortunate beached Blue 
Whale	that	generated	lots	of	interest	from	
the locals. Tapachula was our customs exit 
clearance airport out of Mexico. The mili-
tary	presence	was	overwhelming	there.	We	
were questioned 3 times by various security 
personnel between our landing spot and the 
terminal. An early model Boeing 737 seized 
by the military loaded with drugs now sits 
on the ramp in an ever decreasing state of 
disrepair and is a constant reminder of the 
drug	wars	these	countries	are	fighting.	

Departing	Tapachula	we	flew	direct	 to	
San Salvador, landed at the International 
Airport  and overnighted at the nearest 
hotel. There are no easy steps for small 
private aircraft to make it through Customs 
and Immigration. The following morning 
we	departed	for	our	final	stop	at	Managua,	
Nicaragua	 before	 entering	Costa	Rica.		
Another stop at the duty free for what some 
consider	 to	 be	 the	 best	Rum	 in	Central	
America,	and	cheap	at	$7.00/	bottle	USD	
caused us to assess our fuel situation. I have 
yet	to	confirm	if	that	claim	was	correct	but	
at that price we could not resist.

Our trip ended, I was going to say adven-
ture, but the adventure has just begun,  at 
Tabios Bolanos International Airport in the 

loaded with the Air Con Kit, spares and lug-
gage	we	had	to	get	creative	to	find	room	to	
put one more body in the helicopter. After a 
trip	to	Wal-Mart	to	get	a	case	of	water	and	
some Protein Bars we were ready for our 
first	leg	into	Mexico.	We	are	now	one	day	
behind schedule.

At	first	light	we	cleared	Customs	which	
was	 required	 to	 leave	 the	USA,	filed	our	
flight	plan	and	headed	to	Tapachula	Mexico	
located on the Gulf Coast. Talking to the 
towers was not an issue as they all speak 
English but it was a whole different story 
on the ground dealing with the local of-
ficials.	Upon	landing	we	were	greeted	by	
the	military	in	full	uniform,	rifles	in	hand,	
followed by a parade of Customs, Immigra-
tion, Airport Security and Food Inspection 
personnel. It is truly an exercise in patience. 
Although we were one of only a couple 
aircraft there, it took a minimum of 2 hours 
to get all the paperwork sorted out. Thought 
they were going to drag Tim off to jail when 
he forgot he had a Guatemalan banana in his 
bag	which	he	didn’t	declare.

You	go	nowhere	without	a	flight	plan	in	
any Central American Country and in Nica-
ragua you require a clearance to start your 
engine. On a side note, Jet- A was cheaper  
at	some	airports	than	in	the	US	which	was	
good because many airports only take cash; 
no credit cards. Av-Gas not so much. In 
Nicaragua	it	was	over	$12.00/USG.

After a substantial delay we were off 
again	on	a	flight	plan	to	Vera	Cruz.	I	was	
thinking it was going to be a whole lot more 
efficient	as	we	had	already	been	admitted	to	
the country. Boy was I wrong. It was like re-
inventing the wheel every time you landed. 
Our	next	fuel	stop	was	a	refinery	town	with	
little tourist activity so we decided to make 
Vera	Cruz	our	stop	for	the	night	and	found	
a typical restaurant, not a tourist hangout to 
soak in some local culture; Mariachi band, 
step dancer and not another Gringo in sight. 

The helicopter was not loaded enough 
so we added some collector Tequila to the 
manifest.
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The new Thrush 510G is FAA Certified and ready for delivery. Built on the legendary 
Thrush 500-Series airframe, this amazing airplane is powering into the future propelled by 
an exclusive GE H80 turbine engine. It will bring a whole new level of productivity to your 
operation – thanks to higher cruise speeds, increased fuel efficiency and enhanced hot 
and high performance. Not to mention no required hot section inspections, and a TBO of 
3,600 hours. Combined with a hopper capacity of 500 gallons and a gross weight of 10,500 
pounds – this is one workhorse of an airplane. There really is something new going on here 
at Thrush, and we’re quickly leaving other ag planes in the crop dust. 

Learn more about the good old fashioned 21st century engineering going  
on at Thrush Aircraft. Visit us online or call Eric Rojek at 229.789.0437.

Something new is going on here.

www.thrushaircraft.com

This Cockpit is Now 
Open for Business.
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Thrush AD Cockpit OpenB&W.indd   1 12/21/12   8:51 AM
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CAAA Mentorship Program
The	CAAA’s	Mentorship	Program	provides	a	confidential	source	of	advice	and	mentoring	to	all	new	applicators.	The	CAAA	has	
gathered	names	of	mentors	who	have	agreed	to	confidentially	dialogue	with	applicators	throughout	the	season.	Below	is	a	list	of	
applicators who have agreed to participate in the program, with their contact information. They are available to speak with any 
new	applicator	on	a	totally	confidential	basis.	Contact	anyone	one	of	them	if	you	have	questions	or	need	advice	during	the	season;

Jon Bagley Operator Bus: 204-763-8998 Cell: 204-729-7723
Matt Bestland Pilot Bus: 204-736-2467 Cell: 204-771-1980
Allan Denesowych Maintenance Engineer Bus: 306-786-7007  
Fran de Kock Operator/Training Bus: 306-445-3099 Cell: 306-441-0547
Bruce Gair Pilot Bus: 780-352-7833 Cell: 780-352-1278
Brent Lange Operator/Farmer Bus: 780-352-7833 Cell: 780-361-8831
Clarion Seib Pilot Bus: 306-786-6072 Cell: 306-621-7171
Wayne Silzer Operator/Farmer Bus: 306-598-2033 Cell: 306-231-7109
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The CAAA Working for You

The CAAA has been at work on a wide variety of issues on behalf of the membership.   
Here are a few of the new initiatives underway:

•  A letter has been developed and is available to be sent 
on behalf of CAAA members to Rural Municipalities 
across the country.  The letter requests the RM follow 
the new marking procedures set out in the Transport 
Canada Advisory Circular when towers are being 
erected in their area.  The marking procedures include 
orange and white aviation stripping and markers on 
all guy wires.  In addition, the letter requests the RM 
provides the CAAA with a list of towers already in 
place in their RM.  The CAAA will compile the list 
of towers and post it on the CAAA website prior 
to next season.  If you would like the letter sent to 
your RM, just provide the CAAA office at caaa@
telusplanet.net  a list of the contact person and 
mailing address of the RMs you would like included.  
It’s that simple!  The CAAA will do the rest.  

• The CAAA is in discussions with a crop care products 
manufacturer regarding the differences between the 
water volume on their US and Canadian product 
labels.  The CAAA is encouraging them to make the 
water volumes consistent between the two countries 
and has offered to assist them with any tests needed 
to make these changes.

• An Educational Package is being developed by the 
CAAA to provide applicators various tools to educate 
and market the aerial application industry to the 
public.  The package will consist of a video targeting 
schools, regulators, manufacturers and the public; 
brochures and website applications showing the 
importance of aerial application in agriculture.

• A photo library is being developed to provide the 
CAAA and its members with aerial application 
photography to be used to promote the industry.  
If you have photos you would like included in the 
library please send them to the CAAA at caaa@
telusplanet.net.

• Letters have been written to crop care manufactures 
requesting when they are placing ads in a variety of 
publications they consider using a photo of an aircraft 
to promote their product.  The CAAA has offered to 
assist them with obtaining high quality aerial application 
photos.

• The CAAA is currently in discussions with Transport 
Canada on possible Flight Duty Time changes and 
extending or eliminating the Overweight Exemption 
expiry terms.

• A request has been sent to the Honourable Jim Bradley, 
Minister of Ontario Environment regarding the permit 
process in Ontario for the application of pesticides by 
air.  To apply pesticides by air in Ontario the product 
must be registered for aerial application, scheduled in 
Ontario (the provincial approval of the product), and a 
permit must be provided by the Ontario government.  
By the time the process is complete and the permit 
has been received by the applicator the need for 
the product has past.  The CAAA has requested the 
Ontario government to review this process and to 
either streamline or eliminate the permit requirement 
for Ontario applicators.

• The CAAA is working to comply with the New 
Industry Canada Regulations for all national non-
profit associations.   To meet the new requirements, 
the CAAA Bylaws will need to be re-written and 
approved by the membership prior to October, 2014.  

• Planning for the 2013 CAAA Conference & 
Tradeshow in Calgary is in full swing.  We have an 
exciting program this year and we look forward to 
seeing you there.

2013 Membership renewals have been sent.  Please 
renew your membership by mail, fax or online at www.
canadianaerialapplicators.com.  The association needs your 
support to continue their work on behalf of the aerial 
application industry and you!

BUSINESS SURVEY
The CAAA office has sent out this year’s business survey via email and would like to ask you to take the time to complete 

the survey. The information gathered from this survey is invaluable, not only will it benefit your individual company, but it will 
also provide the CAAA with statistics to use with sponsors and regulators when lobbying for industry change or support.  
All Members who complete the survey will receive a compilation of the survey results. If you have any problems with 
the survey please contact Shauna at 780-413-0078. The survey will close February 28, 2013.
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 CELEBRATING   27 YEARS!

 
THURSDAY, FEBRUARY 21, 2013

9:00 a.m. – 11:00 a.m. Yorkton	Aircraft	Session	(New Pilots Only) 
10:00 a.m. – 12:00 p.m. Turbine Engine Maintenance Session
12:00 p.m. – 1:30 p.m. Opening Luncheon

Speaker:	Linda	Edgecombe	–	“Shift	or	Get	Off	the	Pot!”
1:45 p.m. – 3:45p.m. CAIR	Safety	Seminar	(2	credits)	
4:00 p.m. – 6:00 p.m. Exhibits Open
7:00 p.m. – 10:30 p.m. Western	Icebreaker	(Western	Attire)
10:30 p.m. – 1:00 a.m. Hospitality Suite

FRIDAY, FEBRUARY 22, 2013

7:30 a.m. – 9:30 a.m. CAAA AGM with Breakfast 
9:30 a.m. – 10:30 a.m. Ag-Nav	GPS	Training	and	Satloc	GPS	Training	(Concurrent	Session)
10:30 a.m. – 12:30 p.m.
12:30 p.m. – 1:30 p.m.

Exhibits
Awards Luncheon

1:45 p.m. – 2:45 p.m. “Using	Agronomics	to	Increase	your	Aerial	Business”
 – Elston Solberg, Agri Trend

2:00 p.m. – 4:00 p.m. Spouse Program: Sushi Making Class
2:45 p.m. – 5:00 p.m. Exhibits
6:30 p.m. – 7:00 p.m. Hosted	Reception
7:00 p.m. – 10:30 p.m. Banquet	&	Auction
11:00 p.m. – 1:00 a.m. Hospitality Suite

SATURDAY, FEBRUARY 23, 2013 

8:00 a.m. – 9:30 a.m. CAIR	AGM	with	Breakfast
9:45 a.m. – 10:45 a.m. Protective	Fund	Drift	Session	(1	credit)
11:00 a.m. – 12:30 p.m. Pratt	&	Whitney	Panel	Session
12:30 p.m. – 1:30 p.m. Lunch

CAAA Gone Country
2013	CAAA	Conference,	Annual	General	Meeting	&	Trade	Show 

February 21-23, 2013 
The	Deerfoot	Inn	&	Casino,	Calgary,	Alberta 

1000,	11500–35	Street	SE,	Calgary,	AB		Phone:	1	(403)	236-7529

The Canadian Aerial Applicators Association is proud to announce the 27th	Conference,	Annual	General	Meeting	&	Trade	Show.		
Registration,	sponsorship,	and	exhibitor	 registration	forms	are	available	for	download	at	http://www.canadianaerialapplicators.
com/.	Special	room	rates	of	$139.00	have	been	negotiated	with	The	Deerfoot	Inn	&	Casino.	Call	1-877-236-5225	or	register	online	
at	www.deerfootinn.com	(go	to	reservations,	group)	and	provide	the	group	code	GMSCAAA	to	receive	the	above-mentioned	price.	
Please make reservations by January 25, 2013 to receive the guaranteed room rate. Be sure to mention you are a Canadian Aerial 
Applicators	Association	delegate!

All registrants must be 18 years or older to attend meals due to the facility’s liquor license.

If you have any questions regarding the AGM or any other conference information please contact Shauna at 780-413-0078 or 
via	email	at	events@canadianaerialapplicators.com.	Space	is	limited—Register	today!	

Tentative Schedule

NEW 

START  

TIME

10:00 am
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 CELEBRATING   27 YEARS!

Wayne’s Auctioneering Service
Wayne	 Kauenhofen	 and	 staff	 of	 Wayne’s	 Auctioneering	
Service	will	be	back	doing	our	auction	this	year	once	again!

Linda Edgecombe 
Keynote Speaker for 2013
Linda Edgecombe, CSP, HoF is an 
award winning Celebrity Humorist 
Speaker, Trainer and Consultant. Her 
footprint is seen and experienced around 
the world. Her mission is to get people 
Fired up and Ready to Shift or Get 
off the Pot!  Her non BS approach is 

refreshing, engaging and relevant. She is a best-selling author 
and her promise is to help her audiences to create powerful 
shifts, become more accountable and build on momentum. 
Change has never been this sexy! She energizes every room as 
she leads people to loosen up, lighten the load and laugh. Her 
audiences are motivated and show how they can shift their 
perspectives on life, work and themselves.

She has been featured in the Wall Street Journal as an 
expert in “Shifting Perspectives”.	Currently,	she	is	filming	
her	reality	show	“Re-Set	TV”,	where	she	gives	advice	to	busy	
families and out of control work teams. Her message is as 
welcomed as a deep belly laugh and as profound as a honest 
look in the mirror.

Mr. Les Kletke 
Master of Ceremonies
Back	by	popular	demand!	Les	Kletke	
has a background in international 
agriculture and experience with other 
cultures that will bring the highest 
level of professionalism to your event.  
His thirty years in the information 

business and more than a decade of broadcasting make him a 
trusted voice. 

A	 Professional	 Agrologist	 and	 a	 Nuffield	 Scholar,	 Les	
has authored seven books.  In 2008 he received a lifetime 
contribution award from the School of Agriculture at the 
University	of	Manitoba.

Les	Kletke	firmly	believes	that	everyone	who	eats	is	involved	
in the business of agriculture.

Speakers & Special GuestsSpeakers & Special Guests

“Agnav	Inc.,	will	be	have	a	Questions	&	Answer	period	during	the	2013	CAAA	convention	on	February	22	at	9:30	AM,	please	
email your questions to general@agnav.com. The session will cover new features and tips on how to use the system best. This 
session is open to all who wish to attend.”

AgNav GPS Session

Spouse Program
Sushi Making Class

This class will take place at the Deerfoot Inn 
&	 Casino.	 It	 will	 be	 approximately	 two	 hours	
long and will be led by the resident Sushi Chef. 
Participants will be mentored through the craft of 
sushi making. The chef will demonstrate handy tips 
and techniques that can be used in your very own 
kitchen.	Space	is	limited.	Be	prepared	to	have	fun!	 
Bon	Appetite!

 

Western Icebreaker

CAAA Gone Country

Put	 on	 your	 best	Wrangler	 jeans,	 cowboy	 boots	 and	 grab	
your	cowboy	hat	as	the	CAAA	goes	country	for	2013!	For	our	
Icebreaker this year, the CAAA has been preparing to head back 
to	the	good	ol’	Western	days.	Be	prepared	to	kick	up	your	heels	
and hoe down with the rest of your Aerial Applicator colleagues 
and	friends.	Yeee-Hawwww!		
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Welcome to Calgary!
Calgary, otherwise known as “The Stampede City” or 

“Cowtown”, is the country capital of Alberta. The city is 
situated	between	the	beautiful	Rocky	Mountains	and	the	vast	
Canadian	prairies.	Some	of	Calgary’s	main	attractions	are	the	
Canada Olympic Park, the Calgary Tower, and the Calgary 
Zoo just to name a few. Every July, it is host to one of the 
largest celebration of western heritage and values called The 
Calgary Stampede.

Calgary is located in the transition zone between the 
vast	Canadian	Prairies	and	the	Canadian	Rockies.	The	city	
is	 not	 far	 from	 Canada’s	 famous,	 picturesque	 mountain	

town, Banff, AB. Banff National Park is only 58 km west 
of Calgary and is known for its mountainous surrounding 
and	hot	springs.	Why	not	stop	by	Banff	with	the	family	for	a	
pre or post-Conference getaway. There are three nearby ski 
resorts	 located	 just	outside	of	Banff,	Sunshine	Village,	Ski	
Norquay	and	Lake	Louise	Mountain	Resort.	Not	a	fan	of	the	
cold, Banff is also home of Tunnel Mountain, the Fairmont 
Banff	Spring	Hotel,	Columbia	 Icefield,	and	many	 look	out	
points	to	enjoy	Alberta’s	scenic	landscape.	

Getting Around Calgary

Calgary International Airport is located in the 
northeast region of the city and is a transportation hub 
for most of western Canada. Associated Cabs is the 
only taxi company that is permitted to depart from 
the  Calgary International Airport to the Deerfoot Inn 
&	Casino	and	the	rate	will	approximately	cost	$40.00	
-	$60.00.

If you are interested in hitting the slopes after 
the conference, Calgary does have a shuttle service, 
Brewster Transportation Connection, which will 
take you from downtown Calgary to Sunshine, Lake 
Louise	 or	 Kananaskis.	 Rates	 range	 from	 $70.00	 -	
$55.00	 per	 adult	 and	 $35.00	 -	 $27.00	 per	 child.	To	
book a shuttle today call 1-877-625-4372. 

Since	November	auction	items	have	been	arriving	in	our	office	in	anticipation	of	the	27th Annual Conference in Calgary, Alberta 
on	Friday,	February	22,	2013.	Here	is	a	quick	preview	of	some	of	the	items	available	this	year.	Check	it	out!

CAAA 2012 AUCTION: SNEAK PEEK
 

Name Item
Canadian Propeller Ltd. Model
United	Agri	Products	Canada	Inc.	 iPad	&	Case
United	Agri	Products	Canada	Inc.	 Case of Silencer 
DuPont Canada DuPont Acapela
Battlefords Airspray Seaplane Endorsement
Lane Aviation Inc. Lane Electronic Brake
Omex Agriculture Inc. First 30 Days Program
Covington Aircraft Gift	Certificate	for	Aircraft	Maintenance	($1,500.00)
PolyWest 1 Banjo Pump
SAAA Blulink	Bluetooth	Cell	Phone	&	Music	Adapter	
Provincial Airways Jacket
BASF 3	West	Jet	Vouchers	($500	Each)
PetroValue	Products	Inc. 500 L Fuel
Univar	Canada	Ltd. 4	Winnipeg	Jets	Tickets
Yorkton	Aircraft	Service	Ltd. GoPro Camera 
Agnav 3	$500.00	Certificate	
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Yorkton Aircraft Service Ltd., December 2012 – The 
Yorkton	Aircraft	Service	Maintenance	Team	is	pleased	to	be	
hosting another Maintenance Presentation for new Ag Air 
Entrants at the upcoming CAAA Conference in February in 
Calgary. 

“New” means pilots, owners and ground crew with less 
than 5-years experience in the industry. 

Why	 is	 the	 participation	 limited	 to	 those	with	 less	 than	
5-years	 experience?	 “Many	 of	 the	 veterans	 in	 the	 industry	
have heard presentation material like this before,” explains 
Allan. “Plus we can focus on keeping the session relevant 
and	relaxing	to	the	newcomers.	We	want	 them	to	ask	those	
questions they may not otherwise ask if there was experienced 
people or potential employers in the room,” emphasizes Allan. 

This will be the 4th year for the session and every year 
Yorkton	Aircraft	works	to	change	the	agenda	so	those	who	
have attended before will keep coming back. This year the 
theme is “what I wish I would have known before I learnt the 
hard way!” 

The	 Yorkton	 Aircraft	 maintenance	 team	 will	 highlight	
some of the maintenance problems that can easily develop 
if	one	doesn’t	know	what	to	look	
out	for.	“I’ve	been	maintaining	ag	
airplanes for 35 years. Everyone 
is a really good pilot at this level, 
but	they	maybe	aren’t	aware	of	the	
mechanical issues that can cause 
them grief,” explains Allan. “If we 
can keep the airplane productive 
and the pilot safe by just increasing 
their awareness, the industry as a 
whole gets stronger.” 

The second half of the session 
will continue with the “learn 
from	 others”	 theme.	 “We	 have	

Yorkton	Aircraft	Service	and	the	Hemisphere	GPS® team 
invite you to a training session on using SATLOC® products 
at the upcoming CAAA Conference in February. 

The hour session will be held on Friday February 22nd, 
starting at 9:30 am. 

“This is great,” says Cheryl Denesowych, the Satloc Sales 
and	Support	Lead	 at	Yorkton	Aircraft.	 	 “Thank	you	 to	 the	
conference	organizers	for	giving	us	time	on	the	agenda.		We	
invite existing and future Satloc users to join us.”

The Satloc line has been refreshed with the launch of 
the Bantam System and the higher end G4.  “Satloc® has 
made the systems faster and enhanced many features.  But 
the same reliability and industry leading standards remain.  

assembled a panel of 3 pilots, all of which have just over 
5-years experience as an Ag pilot. The bumps in the road they 
experienced or witnessed are still very fresh with this group,” 
comments Cheryl. “They remember what it is like to be new at 
Ag	flying.	When	we	approached	them	and	asked	if	they	would	
share their stories and thoughts with us, they immediately said 
‘Absolutely’.	We	 told	 them	 to	 speak	 on	 anything	 –	 getting	
started,	plane	purchasing,	 licensing,	flight	 issues	–	whatever	
they want to pass on in the interest of helping someone new. 
Passing on this kind of learning is very valuable and can make 
a big difference when starting out.” 

The session leaves ample time for questions and every 
question	 is	 encouraged	 to	 be	 asked.	 Reviews	 on	 previous	
sessions	 hosted	 by	Yorkton	Aircraft	 can	 be	 found	 on	 their	
website, www.yorktonaircraft.com on their Editorial tab. 

Details:
Thursday, February 21st, 2013
Deerfoot	Inn	&	Casino,	Calgary

9:00 am to 11:00 am
For free to anyone in the AG Air Industry  

with less than 5 years of experience
Phone 1.800.776.465 to reserve a seat

I think many of our users are surprised at how easy it is to 
transition from their AirStar or M3 to these systems.  I tell 
my customers they work the same as the older units so they 
don’t	have	to	worry	about	continual,	year	after	year	training,”	
explains Cheryl.  

Leading the session will be Anthony Fay, Lead Technical 
Support for Hemisphere GPS.  “Anthony is an ideal tech,” 
comments	 Cheryl.	 	 “He’s	 been	 in	 the	 field,	 he’s	 been	
answering many questions worldwide from operators, and he 
does it all with ease, very little lingo.  I really enjoy working 
with Anthony.”

The session is included in the conference registration. The 
systems	will	also	be	on	display	at	the	Yorkton	Aircraft	booth	
during trade show hours. 

Maintenance Presentation Offered to New Ag Air Entrants

SATLOC GPS Session
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Sarah Schmidt, Edmonton Journal,  
November 27, 2012

OTTAWA—Transport	Canada	admitted	Tuesday	it	is	short	
of nearly 100 inspectors whose job is to check for safety 
problems at air carriers.

Senior	officials	acknowledged	the	department	is	having	a	
hard	 time	filling	 all	 880	 positions,	with	 vacancies	 currently	
standing at about 100 inspectors.

Meanwhile, Auditor General Michael Ferguson, also 
testifying before the House of Commons public accounts 
committee	about	oversight	of	Canada’s	civil	aviation	system,	
complained	Transport	Canada’s	own	national	human	resources	
plan does not specify the number of inspectors and engineers 
that are needed. Ferguson noted the department agreed to 
provide	 these	figures	 in	 response	 to	 his	 office’s	 2008	 audit,	
but Transport Canada has still not done so.

Associate Deputy Minister Anita Biguzs tried to downplay 
this,	saying	the	department	regularly	updates	its	staffing	plans.

“We	 feel	 like	 with	 the	 numbers	 that	 we	 have,	 that	 is	
sufficient	to	meet	requirements	of	the	program,”	Biguzs	said	
of the 880 inspection positions.

Opposition	parties	weren’t	satisfied.

“Clearly,	that	puts	the	safety	of	Canadians	in	danger.	We’re	
about 100 short and the response was unsatisfactory,” NDP 
MP	Mathieu	Ravignat.

“First	 off,	 they	 are	 short	 on	 the	880	 and	we	don’t	 know	
what 880 is based on,” added Liberal MP Gerry Byrne.

When	pressed	by	opposition	parties	on	this	question,	Gerard	
McDonald,	Transport	 Canada’s	 assistant	 deputy	minister	 of	
safety and security, said the department will table by next year 
an	analysis	of	 staffing	needs	 for	 civil	 aviation	as	part	of	 its	
national human resources plan. He also defended Transport 
Canada’s	recruitment	efforts	in	the	civil	aviation	branch.

“We	 have	 the	 same	 amount	 of	 positions,	 but	 in	 an	
organization	 this	 large,	 there’s	a	 regular	 turnover	of	people,	
so	 the	 total	number	of	positions	are	not	always	filled,”	 said	
McDonald, who appeared alongside Biguzs to respond to 
Ferguson’s	 latest	 audit	 on	 Transport	 Canada’s	 oversight	 of	
civil aviation, released earlier this year.

The latest audit notes that Canada compares favourably 
with many other countries in its aviation safety record. For 
example, last year, Canada saw the total number of accidents 
decline	 to	 the	 lowest	 recorded	 figure	 in	 modern	 aviation	
history,	 despite	 increases	 in	 air	 traffic;	 the	 accident	 rate	 in	

Transport Canada Admits to Shortage in Civil Aviation Inspectors 

Hugh Maynard 

In early 2012, there was a shortage of Canadian potatoes 
on the market due to a poor harvest the previous year. But 
consumers	didn’t	miss	a	bag	of	chips:	the	United	States	had	
plenty of potatoes in stock, particularly the state of Idaho. 
It produces more potatoes than all the Canadian provinces 
combined.

It’s	 a	 reminder	not	 to	 take	 anything	 for	 granted	with	 the	
global economy living on our doorstep. Imports can usually 
compensate for any regional shortages.

It	works	both	ways.	Canada	may	not	out-produce	the	U.S.	
or	 the	European	Union	 in	many	 commodities,	 but	 there	 are	
plenty of products – canola, pork and durum wheat to name 
a	 few	 –	where	we	 are	market	 leaders	 due	 to	 specialty	 and/
or quality factors. All it takes is a regional drought combined 
with a seasonal surge in demand, and markets can change 
direction in the space of a few weeks.

How	does	one	plan	for	these	macro	events	or	forces?	First,	
be	aware	of	the	landscape	around	you.	Even	if	it’s	a	specialty	

crop like strawberries, surplus production somewhere else 
can cut prices and leave local produce unsold. Consider the 
likelihood that something like this will affect you, and seek the 
information	you’ll	need	to	manage	such	an	eventuality.

Next,	 make	 sure	 you	 have	 a	 plan	 B.	 Your	 scenarios	
may	be	 speculative	 and	never	used,	but	 at	 least	you’ll	 have	
made some preparations. A spreadsheet is a great tool for 
making comparisons, and extension websites, such as Farm 
Management	Canada	 (www.farmcentre.com),	 are	 chock	 full	
of guides and tools for these types of planning exercises.

Finally,	pencil	 it	all	out.	OK,	we	don’t	use	pencils	much	
anymore, but the point is that all this thinking and planning 
should be down on paper so you have a benchmark to refer 
back	to	(memory	alone	can	be	a	poor	management	tool).	Make	
sure	it’s	accessible	to	others,	such	as	your	spouse	or	manager.

Just because local acreage of a crop is down or more cattle 
are	 going	 through	 the	 regional	 auction	 doesn’t	 mean	 that	
prices will necessarily change in lock-step. External forces 
will	always	exert	some	influence	on	local	markets,	so	should	
always be part of your plans.

Planning to Succeed - World Markets Effect Local Change

Continued on page 13
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CAAA Membership Reminder

Make sure you renew your CAAA membership before February 28, 2013 to ensure your 
name, company name and contact information will be included in the 2013 Directory. 
If you have paid online via the CAAA Store please contact the office to ensure your 
contact information is correct. Here is a list of some of the many services and benefits 
the association provides on your behalf: 

• Representation in government at the monitoring 
of current changes in regulation impacting aerial 
applicators in Canada.

• Increased public awareness through media and 
partnership collaboration.

• Educational forum at the Annual General Meeting and 
Trade Show that provides education on new product 
development, research, governmental regulations and 
industry trends.

• License re-certification credit courses.

• Guidelines for members and improved public 
perception through a Code of Ethics.

• Association website providing on-line training, current 
industry and association information, event listing, and 
downloadable forms, membership directory programs 
and how to become an aerial applicator.

• Availability of Calibration and Patternization (CAP) 
clinics.

• National hull insurance program.

• Business Survey to provide valuable industry specific 
information to assist participants with future 
management decisions.

• The Self-Audit program provides operators with a 
checklist of regulatory requirements and is designed 
to assist with spring start up.

• Misapplication Insurance program. 

• Current information regarding the aerial application 
industry and association provided in the quarterly 
newsletter.

• Annual Membership Directory distributed throughout 
the industry.

• Annual planner providing important dates throughout 
the year.

After the meeting, Byrne called the non-response 
“contemptible.”

He	added:	“It’s	an	actual	categorization	that	puts	them	in	
a	 slot	—	 they	must	be	 inspected	on	an	annual	basis.	That’s	
a pretty straightforward and simple answer to provide a 
Parliamentary committee. They refused to provide it.”

2011	 –	 fewer	 than	 six	 accidents	 per	 100,000	 hours	 flown	–	
represented a 25 per cent improvement from a decade earlier.

Still,	 Ferguson’s	 2012	 audit	 found	 that	 the	 regulator	
failed to conduct planned inspections of hundreds of aviation 
companies designated as “higher risk” operations. The audit 
found that only 67 per cent of air carriers, maintenance 
companies and large airports were inspected, as they should 
have been, under annual surveillance plans in 2010-11. This 
represents about 500 companies.

Under	 Transport	 Canada’s	 surveillance	 plan,	
aviation companies designated as “high risk” must be 
inspected at least once a year.

“That	 is	 significant	 considering	 that	 only	 the	
companies and the operational areas of higher risk 
are to be selected for inspection in any given year,” 
Ferguson	testified	Tuesday.

Following this testimony, Byrne asked McDonald 
and Biguzs how many civil aviation companies are 
currently designated as “high risk.” On both occasions, 
the	officials	declined	to	answer.

Continued from page 12
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By Sam Miller, Ag Air Update 

It’s	time	to	give	priority	to	preparing	budgets	for	next	year.	

Compare	 the	cash	flow	of	keeping	your	current	 aircraft	
with	the	cash	flow	of	trading	for	a	replacement	aircraft	(new	
or used). How do the current tax laws impact your after-
tax	 costs?	With	 the	 uncertainties	 of	 the	 current	 economy,	
are	 you	 better	 off	 trading	 or	 selling	 and	 purchasing?	You	
don’t	know	until	you	run	 the	numbers.	Start	planning	now	
so you will be prepared to make the best decisions for your 
organization. Check with your tax advisor to determine the 
different options that you should be considering. How do 
these	options	impact	your	budget?	Everyone	wants	accurate	
cost information. If you are trying to sell, trade or you are 
considering the purchase of an aircraft; you can calculate the 
financial	impact	prior	to	making	your	final	decision.

Start	planning	today.	Tabulate	all	2012	expenses.	Review	
the expenses on each aircraft over the last several years. 
Identify any large upcoming cash requirements or expenses 
(aircraft	 improvements,	overhauls,	 special	 inspections,	etc.)	
for	each	aircraft.	Will	additional	capital	be	required	to	pay	any	
large	expenditure?	Project	the	normal	annual	fixed	expenses	
as well as the hourly operating expenses. Be especially careful 
to	adjust	expenses	that	might	change	significantly.	Examples	
could be fuel or increased aircraft maintenance expenses due 
to aircraft being out of warranty or just being an older aircraft.

The	key	 to	business	 survival	 is	meeting	your	cash	flow	
requirements. For the commercial aircraft operator, this means 
evaluating	 the	 financials	 of	 each	 aircraft	 in	 the	 operation.	
Concentrate	on	your	cash	flow	and	the	calculation	of	Return	
on	Investment	(ROI).	Prepare	budgets	and	financial	plans	for	
each	 aircraft	 in	 your	 fleet.	 Concentrate	 on	 projecting	 cash	

flow	before	and	after	tax	for	the	next	five	years.	If	the	aircraft	
is	 financed,	 include	 the	 interest	 and	 principal	 paid	 during	
each year. Include the depreciation that will be claimed on 
your tax return for each of the upcoming years.

At the completion of your planning process, you should 
know	the	after-tax	cash	flow	for	the	next	five	years	for	the	
continued operation of the aircraft being analyzed. Compare 
the	cash	flow	of	keeping	your	current	aircraft	with	the	cash	
flow	of	trading	for	a	replacement	aircraft	at	different	years	
based upon your projected expenses and out-of-service time 
for accomplishing major maintenance.

The timing of an aircraft trade or current aircraft 
improvement	 decisions	 can	 have	 a	 significant	 impact	 on	
your	after-tax	cash	flow.	Evaluate	your	situation	while	there	
is time remaining to make decisions on equipment changes 
and performing major improvements on existing equipment. 
By evaluating your current business year and preparing your 
budgets now, you might be able to change your timing on 
items	that	will	help	increase	your	cash	flow	and	profitability.

Having the correct tools to reduce your planning time is 
something you should consider. The AircraftCostAnalysis 
program can be used to prepare precise annual budgets 
and	 evaluate	 the	 after-tax	 cash	 flow	 of	 many	 different	
scenarios. So many organizations have wasted so much time 
preparing cost analyses from scratch, checking the math for 
possible errors, and changing the formats in an attempt to 
make the presentation simple and understandable. It just 
doesn’t	 make	 sense	 to	 struggle	 with	 the	 development	 of	
a cost analysis program when a proven and professional 
program is available at a fraction of the development 
cost. AircraftCostAnalysis provides the answers. 
For sample reports and additional information, go to  
www.AircraftCostAnalysis.com.

I t ’s  Budget Time! Are You Ready?

Yorkton	 Aircraft	 our	 well	 known	 Authorized	 Service	
Center in Canada, has recently been appointed as our sales 
representative	 for	 Canada.	Yorkton	 brings	 considerable	 ag	
experience to our sales network and will be a key partner in 
the growing Canadian market.

Yorkton	is	currently	in	its	24th year successfully supporting 
the	ag	industry,	and	we’re	thrilled	to	have	a	Canadian	dealer	
representing	 Canadian	 operators.	Yorkton	 will	 continue	 to	
provide	the	same	dedicated	award	winning	service	it’s	been	
known for - and now they will have the opportunity to add 
sales of new Thrush aircraft to their portfolio.

The	founder	of	Yorkton	Aircraft,	Allan	Denesowych,	was	
originally an AME and an active commercial ag pilot, but 
he	gave	up	flying	ag	because	he	knew	he	did	not	want	to	be	
a	competitor	to	his	customers’	ag	operations.	It	has	proven	
to be a very good decision, and Allan has carried that same 
philosophy	with	him	as	Yorkton	Aircraft	has	grown.

Allan,	 Cheryl	 and	 their	 team	 at	 Yorkton	 will	 oversee	
the delivery of multiple new Thrush aircraft for operation 
during this coming spray season - and all of us here hope 
our neighbors to the North will continue to see the type of 
favorable weather that will make it one of their best seasons 
ever.

Thrush Aircraft, New Sales Center in Canada - Yorkton Aircraft Service Ltd. 



CAAA NEW HORIZONS JANUARY 2013 15

DIAMOND

Pratt & Whitney Canada Inc

PLATINUM

Bayer CropScience Canada Co.

BASF Canada, Inc.

GOLD

Air Tractor, Inc.

Syngenta Crop Protection 

Canada Inc.

SILVER

Dow AgroSciences Canada

Poly West

Queen Bee Air Specialties

Thrush Aircraft Corporation

BRONZE

4-Av Fuels

AAAA

Aerial Spray & Charter

Aero Recip

Ag Air Update

Ag Resource

AG-NAV

Agri-Smart Information 

Systems

Airwolf Aerospace/Apollo Spray

Arysta LifeScience Canada

Battlefords Airspray

Bonnyville Air

Brandon Flying Club

Can Pro Gator Centre

Canadian Helicopters

Canadian Propeller Ltd.

Cheminova

Covington Aircraft

CP Products

DuPont Canada

Edwards LLC

Executive Flight Centre

Fairmont Queen Elizabeth

BRONZE

Farm Credit Canada

Flight Fuels

Florida International Inc.

Forest Protection Limited

GE Aviation

Grondair

Gustin Aviation

Hemisphere GPS

Hope Aero

Jeffries Aviation

Keller Equipment Supply

Lancaster Aviation Fuels

Lane Aviation

MAAA

ManageWise Inc.

Mid Continent Aircraft Corp.

MINT Turbines LLC

Monsanto Canada Inc.

Murray’s Aircraft Service

Nexus AG

Oldfield Kirby Esau

Omex Agriculture Inc.

PetroValue Canada

BRONZE

Portage Aircraft 

Maintenance

Prairie Sky Aviation Ltd.

PropWorks Propeller 

Systems Inc.

Provincial Airways

RBC Securities

SAAA

SOPFIM

Specialized Spray Systems

TracMap Aviation

Transland

Tulsa Aircraft Engines Inc.

Turbine Conversions Ltd.

Turbines Inc.

United Agri Products 

Canada Inc.

Univar Canada Ltd.

Vector Aerospace

West Wind Airspray Ltd.

Westman Aerial Spraying Ltd.

Wetaskiwin Aerial 

Applicators Ltd.

Yorkton Aircraft Service Ltd.

Thank You PartnersThank You Partners
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CLASSIFIED ADS
BUSINESS

Small commercial operation for sale. Good 
location. Good client base.  Located in 
Manitoba Interlake area near Gimli/Selkirk.                                                         
Contact  Ern ie at  1-204-257-2835 or  
emonk@mts.net

AIRCRAFT

FOR SALE:   1989 Air Tractor AT401, 4526 TTSN, 802 
TSOH, 1330 TSPOH, Satloc M3 with Flow Control, VG’s, 
Air Conditioning, CP Nozzles.  Call Jon at 204-763-8998

CESSNA 206F (1975) ,  PRICE $120,000 
Fob CYFC  (Del ivered Price Negotiable) 
Total Hours  6871.9 Engine SMOH  1377.9  Prop 
SMOH  308.8, Prop 10 year OH due  2019 

Eligible for Floats, Last Annual done Feb. 2012 
Equipment-Audio Controller  AMS42, Bendix 
NAV/COM KY97A, Garman GTX327 Transponder, 
Elt 406, Appolo  GPS 
Contact Dave Davies 
506-446-6930 
info@forestprotectionlimited.com

AIRCRAFT FOR SALE:  “C-GCDT, 1974 Cessna 
A188B AgTruck, 3925 TT, 550 SMOH, (on condition), 
KX170B VHF, Mode C, Satloc Lite, Transland Spreader, 
Hydraulic System. New Paint, Well Maintained.  
Small commercial operation also for sale. Contact 
Ernie at 1-204-257-2835 or emonk@mts.net

PARTS, EQUIPMENT AND SERVICES

Assorted Thrush parts, tail rudder, assorted Air 
Tractor 401 parts; firewall forward parts, etc. 
Contact Ken Kane at (204) 867-3147 or email 
at kenkane@inetbiz.ca

We have converted our AT401B’s  to 
Walter Turbine engines and therefore have 
for sale the following parts: Propellers- 2 and 
3 blade Hydromatic, exhaust parts, Firewall 

forward parts, and some instruments.  Please 
contact Ken Kane at 204-867-3147 or e-mail 
at kenkane@inetbiz.ca.

Ag aircraft parts, services all lines for 56 
years. Mid-Continent Aircraft Corp. Hayti, 
MO63851. 1-800-325-0885.

Parts for Sale: Assortment of parts for S2R 
Thrush, Transland spreader new, stainless steel 
spray valve, CP check values, plus numerous 
other parts.  Call Joe at  306-738-2024, 
email: javandebv@hotmail.com

AG-NAV 2, still the Ultimate GPS.  Even though 
the price has been consistently dropping, with 
new software upgrades (at no charge to current 
owners!) the amazing agricultural capabilities of 
this compact GPS continue to expand.  With Fire 
Nav, you can now have real time moving map 
fire fighting data, including bird dogs, air tankers 
and drop locations!  AG-NAV’s customer 
support is still unbeatable.  Call Lloyd at West 
Central Air at 306-882-3830, or AG NAV 
at 1-888-66-AGNAV.

Ag operators - got a hangar full of used parts? 
List and sell them at cropdusterparts.com. Then 
find bargains on the equipment you actually 
need. Over 60 new listings are now live at 
cropdusterparts.com!

For sale- 
2-P202 Picodas Pilot Indicators 
2-P202B Picodas Pilot Indicators 
2-Novatel Smart Antenna, 1 rev. 6.03, 1 rev. 4.00 
2-Wingman  
4-Wingman GX screen 
4-Wingman Control 
1-Wingman Module

Contact Tim Scott @  
tscott@forestprotectionlimited.com or call 
506-446-6930 ext. 224

 

Cessna A188B AgTruck For Sale

Selling well equipped 1978 Cessna A188B 
AgTruck 3932 hrs TTAF. IO520D Teledyne 
Continental 1324 hrs TTSN, 676 hrs STOH. 
Hartzell 3 blade prop 530 hrs SOH in Dec. 2009. 
SATLOC Bantam GPS new in 2011. Crophawk 7 
flowmeter, VHF radio, Garmin 100 GPS and many 
extras. Call Dan with inquiries 306-625-3922 
or cell 306-625-7505.

Action Aero Inc is seeking operators that fly 
& manage PT6 or RR250 powered aircraft/
rotorcraft. Please let me know if you do or if 
you know someone that does.

Email Rob Hybner at strategicaviation@msn.com

EMPLOYMENT OPPORTUNITIES

Pilot Wanted for 2013 Season.  Must have a clean 
flight record.  Must have experience in flying an 
AT502B for ag and an AT802F for fire fighting.  
Also, must possess a valid commercial helicopter 
licence and be experienced in aerial spraying with 
a helicopter.  Must have some experience in a 
Robinson R44 Raven II.  Pilot will be responsible for 
operating these aircraft for aerial application and/
or aerial wildfire suppression based from Brandon, 
Manitoba.  Beginning wages are $62.50 per hour.  
All applicants must contact Jon Bagley, Westman 
Aerial Spray (1994) Ltd. at 204-763-8998 or  
jon@westmanaerial.com . 

Experienced Turbine pilot required for 2013 season. 
Must have a clean flight record and  experience in 
flying an AT502B for Ag. All applicants contact Peter 
Hansen at West Wind Airspray Ltd  403-327-7426 or 
westwind@shockware.com.

Queen Bee Air Specialties, Inc.
136 N. Yellowstone Hwy  •  Rigby, Idaho 83442

Ph: (208) 745-7654  •  Fax: (208) 745-6672
Aircraft Sales & Parts  •  800-736-7654

www.queenbeeair.com


